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DISCLAIMER

THIS PRESENTATION AND ITS CONTENTS ARE NOT FOR RELEASE, PUBLICATION OR DISTRIBUTION, IN WHOLE OR IN PART, DIRECTLY OR INDIRECTLY, IN OR INTO OR FROM THE UNITED STATES OF 
AMERICA (THE "U.S.") (EXCEPT TO CERTAIN INVITED QIBS AND AIS (AS DEFINED BELOW), CANADA, AUSTRALIA, JAPAN OR ANY JURISDICTION WHERE SUCH DISTRIBUTION IS UNLAWFUL.

This document is the sole responsibility of the directors of Verici Dx plc (the "Company"). This document comprises an institutional marketing presentation. Singer Capital Markets (together with its 
affiliates, “SCM"), which is authorised and regulated by the Financial Conduct Authority, is acting as the nominated adviser and broker to the Company. 

The information contained in, and communicated to you during, this presentation does not constitute, or form part of, any offer to sell or issue, or any solicitation of an offer to purchase or subscribe for 
any shares in the Company nor shall this presentation, or any part of it, or the fact of its distribution, form the basis of, or be relied on, in connection with any contract. In no circumstances will the 
Company be responsible for any costs, losses or expenses incurred in connection with any appraisal or investigation of the Company or for any investment decision taken in relation to its ordinary 
shares. In furnishing this presentation, the Company does not undertake or agree to any obligation to provide the recipient with access to any additional information or to update this presentation or to 
correct any inaccuracies in, or omissions from, this presentation which may become apparent. This presentation is being supplied to you solely for your information and may not be copied, reproduced, 
further distributed to any person or published, in whole or in part, for any purpose 

No reliance may be placed for any purpose whatsoever on the information contained in this presentation or on the completeness, accuracy or fairness thereof. No undertaking, representation, warranty 
or other assurance, express or implied, is made or given by or on behalf of the Company or SCM, or any of their respective directors, officers, partners, employees, agents or advisers or any other person 
as to the accuracy or completeness of the information or opinions contained in this document and no responsibility or liability is accepted by any of them for any such information or opinions. 
Notwithstanding the aforesaid, nothing in this paragraph shall exclude liability for any undertaking, representation, warranty or other assurance made fraudulently.

The distribution of this document or any copy of it in certain jurisdictions may be restricted by law and such distribution could result in violation of the laws of such jurisdictions. In particular, there are 
restrictions on the distribution of this document in the U.S., Australia, Canada, Japan, the Republic of South Africa, and New Zealand. Persons into whose possession this document comes are required 
to inform themselves about, and to observe, any restrictions and legal requirements in relation to the distribution of this document.

Subject to certain limited exceptions, neither this presentation nor any copy of it may be taken, transmitted or distributed, directly or indirectly, into the U.S., its territories or possessions. This 
presentation is not an offer of securities for sale in the U.S. or to any U.S. person (within the meaning of Regulation S under the U.S. Securities Act of 1933, as amended (the "U.S. Securities Act"), except 
to persons that are (i) "qualified institutional buyers" ("QIBs"), as defined in Rule 144A under the U.S. Securities Act, or (ii) "accredited investors" ("Als") as defined in Rule 501(a) of Regulation D under 
the U.S. Securities Act, or (iii) non-U.S. persons outside the U.S., in compliance with Regulation S under the U.S. Securities Act. By attending this presentation or by reading the presentation slides, you 
warrant and acknowledge that you fall within one of the categories (i), (ii) and (iii) above. Any failure to comply with the foregoing restrictions may constitute a violation of U.S. securities laws. There will 
be no public offer of any securities of the Company, including, but not limited to, the ordinary shares, in the U.S. or any other jurisdiction. No securities of the Company (including, but not limited to, the 
ordinary shares) have been, nor will they be, registered under the U.S. Securities Act or under any securities laws of any state of the U.S. and such securities may not be offered or sold in or into the U.S. 
except pursuant to an exemption from, or in a transaction not subject to, the registration requirements of the Securities Act. The Company does not intend to conduct a public offering of any of its 
securities (including, but not limited to, the ordinary shares) in the U.S. or in any other jurisdiction.



Verici Dx meets a critical need for personalized diagnostic information

Current practice:
Broad Clinical Factors/Score

• Too general and 
largely  ignored

No prognostic information
• “One Size Fits All” therapy  

protocol

Current practice:
Standard of Care

• Misses 30% of all cases

Competitive tests
• cfDNA is non-specific
• Measures the “debris”  

after damage has occurred

What is the risk of  
rejection?

Is the graft being rejected  
or damaged?

Clinicians needs better diagnostics to replace the guesswork

Immune System-caused rejection drug toxicity, viral infections and malignancy
Under-treatment can lead to Over-treatment can result in 
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Therapeutic Dilemma



RNA is a flexible molecule that carries 
instructions from DNA and plays a 
central role in turning genetic 
information into your body's proteins. 

These proteins perform an important role in cell 
function and signaling in biological pathways. 

The importance of RNA – dynamic messaging leading to actionable data



Our three foundational tests, offer enhanced end-to-end transplant testing for improved 
outcomes

Advantages:
• Provides risk score for early acute  

rejection within the first 6 months
• Informs therapeutic modulation
• No current competitors

Advantages:
• Specific real time diagnostic of  

immune activation before  
irreversible damage occurs

• Sequencing is more accessible and  
stable than microarray

Pre-Transplant Prognostic
mRNA 10 gene Signature mRNA 17 gene Signature

Post-Transplant Prognostic
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Patients now can  
be prescribed  

treatment at an  
appropriate level

Fibrosis/Long-term Prognostic
mRNA 9 gene Signature

Advantages:
• Replaces biopsy on a monitoring basis 
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PRE-TRANSPLANT     |  EARLY-STAGE DAMAGE     | LATE-STAGE DAMAGE

Data generated 
can be used for 

Research 
Collaborations

AUTO-IMMUNE DISEASES

Opportunity to 
expand into 

Other Organs

New Technology

New Technology

Clinician’s Platform

Other development 
e.g. Urine Program

Core Kidney 
Transplant 

business

Strong scientific platform provides multiple opportunities for further development and 
revenue generation 



We have transitioned from research company to focus on monetisation of diversified 
revenue lines
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Licensing
Revenues

Direct
Revenues Services

Revenues

To Be
Determined

• Deceased Donor
• Living Donor

• Existing claims
• Delayed Graft 

Function (DGF)
• Monitoring

• Fibrosis and long 
     term outcome

• Wet Lab
• Samples and Data
• Other RNA-based 
• Other Bioinformatic

Core Testing Business

Research Asset

Services 
BusinessEARLY-STAGE DAMAGE LATE-STAGE DAMAGEPRE-TRANSPLANT

IN
C

O
M

E 
ST

RE
A

M
S

Other product development: Urine program, other organs, autoimmune
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• Completed transfer milestones for Clarava™ to Thermo Fisher, generating cash inflows and 
recognised revenue.

• Thermo Fisher presented the rebranded Pre-Transplant Risk Assessment (“PTRA”), formerly Clarava™, 
to the clinical community at the American Transplant Conference (“ATC”) in June.

• Remaining milestones on track, subject to launch plans of Thermo Fisher.

1. Licensing revenues:  First deal done with Thermo Fisher
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2. Direct revenues: Tutivia™ is meeting critical clinical needs for early, reliable and 
actionable information

“Tutivia™ has been demonstrated to accurately predict the development of early acute rejection in the kidney transplant 
recipient, with an impressive positive predictive value of 60%, even better than our usual monitoring tool of serum 
creatinine. This test performance means that patients may be monitored with a blood test, with more convenience and 
ease, giving both patient and physician information that is both reassuring and actionable.”

Dr. Roslyn Bernstein Mannon is a Professor of Medicine, Pathology and Microbiology at the University of Nebraska 
Medical Center, Vice-Chair for Research and Associate Chief of Nephrology for Research.

“In the first few months post-transplant there are many rejection events and yet in my opinion we have not really had a 
biomarker that can assist at this critical time. Tutivia™ is able to give the clinician reliable test results as soon as the first 
week post transplant and so is an early biomarker test which addresses this critical need” 

Dr Nicolae Leca Professor, Medical Director, Kidney and Pancreas Transplant - University of Washington

“Having a risk score is helpful in clinic time management.  Low risk patients can be monitored under standard protocols, but 
the high-risk patients will need more focus and more time from the clinician who has the expertise to give the patient the 
best treatment possible. Tutivia™ demonstrated that a patient reporting a high-risk score was six times more likely to have a 
rejection than the patient with a low-risk score in a trial where the study design was of a high level and the results could be 
trusted to be representative of what we experience in our clinics”

Dr Rich Formica, Professor of Medicine (Nephrology) and Professor of Surgery (Transplant), Director of Transplant 
Medicine - Yale University



Other Revenues:  We have choices on how to monetise these
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.

• 12-month visits complete. 

• Team now in the process of data cleaning with analysis due in 1H 2025.

• Cohort expanded for the 24-month visits and some samples already collected.

Urine program, other organs, autoimmune

• Medium to longer term product development.
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• Urine agreement with Thermo Fisher proves the value in our data.

• Collaboration opportunities expand our recognition and reach. 

• Research project funded via a 4-year federal research grant to The Westmead Institute for Medical 
Research in Australia.

• Other collaborations at various stages, and some are confidential.

3. Services Business: Unlocking the value in our assets and skills

Research Asset



Confident outlook from current revenues and other opportunities
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Advanced 
regulatory and 
reimbursement 

Tests 
commercialized 

with pipeline

Strong track 
record of 
delivery

Large 
addressable 
market and 
critical need

Diversified 
revenue streams

aims to be at the centre of RNA Signature testing
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