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DISCLAIMER

THIS PRESENTATION AND ITS CONTENTS ARE NOT FOR RELEASE, PUBLICATION OR DISTRIBUTION, IN WHOLE OR IN PART, DIRECTLY OR INDIRECTLY, IN OR INTO OR FROM THE UNITED STATES OF 
AMERICA (THE "U.S.") (EXCEPT TO CERTAIN INVITED QIBS AND AIS (AS DEFINED BELOW), CANADA, AUSTRALIA, JAPAN OR ANY JURISDICTION WHERE SUCH DISTRIBUTION IS UNLAWFUL.

This document is the sole responsibility of the directors of Verici Dx plc (the "Company"). This document comprises an institutional marketing presentation. Singer Capital Markets (together with its 
affiliates, “SCM"), which is authorised and regulated by the Financial Conduct Authority, is acting as the nominated adviser and broker to the Company. 

The information contained in, and communicated to you during, this presentation does not constitute, or form part of, any offer to sell or issue, or any solicitation of an offer to purchase or subscribe for 
any shares in the Company nor shall this presentation, or any part of it, or the fact of its distribution, form the basis of, or be relied on, in connection with any contract. In no circumstances will the 
Company be responsible for any costs, losses or expenses incurred in connection with any appraisal or investigation of the Company or for any investment decision taken in relation to its ordinary 
shares. In furnishing this presentation, the Company does not undertake or agree to any obligation to provide the recipient with access to any additional information or to update this presentation or to 
correct any inaccuracies in, or omissions from, this presentation which may become apparent. This presentation is being supplied to you solely for your information and may not be copied, reproduced, 
further distributed to any person or published, in whole or in part, for any purpose 

No reliance may be placed for any purpose whatsoever on the information contained in this presentation or on the completeness, accuracy or fairness thereof. No undertaking, representation, warranty 
or other assurance, express or implied, is made or given by or on behalf of the Company or SCM, or any of their respective directors, officers, partners, employees, agents or advisers or any other person 
as to the accuracy or completeness of the information or opinions contained in this document and no responsibility or liability is accepted by any of them for any such information or opinions. 
Notwithstanding the aforesaid, nothing in this paragraph shall exclude liability for any undertaking, representation, warranty or other assurance made fraudulently.

The distribution of this document or any copy of it in certain jurisdictions may be restricted by law and such distribution could result in violation of the laws of such jurisdictions. In particular, there are 
restrictions on the distribution of this document in the U.S., Australia, Canada, Japan, the Republic of South Africa, and New Zealand. Persons into whose possession this document comes are required 
to inform themselves about, and to observe, any restrictions and legal requirements in relation to the distribution of this document.

Subject to certain limited exceptions, neither this presentation nor any copy of it may be taken, transmitted or distributed, directly or indirectly, into the U.S., its territories or possessions. This 
presentation is not an offer of securities for sale in the U.S. or to any U.S. person (within the meaning of Regulation S under the U.S. Securities Act of 1933, as amended (the "U.S. Securities Act"), except 
to persons that are (i) "qualified institutional buyers" ("QIBs"), as defined in Rule 144A under the U.S. Securities Act, or (ii) "accredited investors" ("Als") as defined in Rule 501(a) of Regulation D under 
the U.S. Securities Act, or (iii) non-U.S. persons outside the U.S., in compliance with Regulation S under the U.S. Securities Act. By attending this presentation or by reading the presentation slides, you 
warrant and acknowledge that you fall within one of the categories (i), (ii) and (iii) above. Any failure to comply with the foregoing restrictions may constitute a violation of U.S. securities laws. There will 
be no public offer of any securities of the Company, including, but not limited to, the ordinary shares, in the U.S. or any other jurisdiction. No securities of the Company (including, but not limited to, the 
ordinary shares) have been, nor will they be, registered under the U.S. Securities Act or under any securities laws of any state of the U.S. and such securities may not be offered or sold in or into the U.S. 
except pursuant to an exemption from, or in a transaction not subject to, the registration requirements of the Securities Act. The Company does not intend to conduct a public offering of any of its 
securities (including, but not limited to, the ordinary shares) in the U.S. or in any other jurisdiction.



Business Update

Sara Barrington, CEO
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Transitioned from research company to focus on monetisation of 
diversified revenue lines
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Other product development: Urine program, other organs, autoimmune



H1 2024 Review

Sara Barrington, CEO
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• Completed transfer milestones for Clarava™ to Thermo Fisher, generating cash inflows and 
recognised revenue.

• Thermo Fisher presented the rebranded Pre-Transplant Risk Assessment (“PTRA”), formerly Clarava™, 
to the clinical community at the American Transplant Conference (“ATC”) in June.

• Remaining milestones on track, subject to launch plans of Thermo Fisher.

Licensing Revenues

Licensing revenues:  Key milestones completed



Direct Revenues:  Commercialisation on track
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• Tutivia™ ordering centres now increased to 15 with Company focus on both new and repeat ordering.

• Presented new data at ATC on the usefulness of Tutivia™ in the setting of delayed graft function (DGF), 
where there is unmet clinical need and interest from practitioners.

• Timing of revenue recognition from test sales is affected by conclusion of LCD determination process.

- Submitted the Technical Assessment (“TA”) File for Tutivia™, an important step in the pathway for 
reimbursement coverage from Medicare. Determination decision expected by the end of 2024.

• Completed the CLIA application for the final US state, New York, where there were several additional 
stages to complete prior to submission. When granted, testing will be possible for patient samples from all US 
states.

• Experienced commercial team of 5, deployed between commercial and medical affairs
• Key opinion leader (KOL) education program initiated.
• New “Patient journey” resources launched.

Direct Revenues 



Other Revenues:  Product development on track
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.

Other Revenues (source to be determined)
  

• 12-month visits complete. 

• Team now in the process of data cleaning with analysis due in 1H 2025.

• Cohort expanded for the 24-month visits and some samples already collected.

Urine program, other organs, autoimmune

• Medium to longer term product development.
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• Completed transfer milestones for urine samples to Thermo Fisher, generating revenues.

• Collaboration announced: The Westmead Institute for Medical Research (“WIMR”) based in Sydney, 
Australia:

- Research project funded via a 4-year federal research grant to the WIMR.
- Verici Dx approach deployed across diverse patient groups from 3 centres.

• Further revenue generation opportunities on track:
- Dedicated sales resource.
- Other collaborations at various stages.

Services Business

Services Business: Expanded Revenue Centre



Market Trends and Developments
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Regulatory

• FDA oversight extended to include CLIA 
process. 

• Verici Dx is compliant.

• Future phased rollout includes an alignment 
with the NY State process, potentially 
simplifying our ongoing compliance.

Reimbursement

• Following submission of our TA file, we are 
now in an active review process.

• Following confusion in 2023 regarding the 
MolDx changes to the Local Coverage 
Determination (“LCD”) process, amended 
rules will be released this year. These are 
expected to be in line with the previous 
clarifications issued and as such are 
already factored into our plans.

• If required, we would be able to address 
any potential LCD regulatory changes into 
our TA file as part of this process.



H1 2024 Results

David Anderson, CFO
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Financial Highlights

• Revenues of $3.3m in the period (FY 23: $1.0m)

- Product licensing revenues relating to the transfer of Clarava™
- Services revenues relating to the urine data asset licensing
- $2.8m received to date under the agreement with Thermo, with a further $1.5m invoiced at 

period end

• EBITDA loss of $1.1m (30 June 2022: loss of $4.9m, year to 31 December 2023: loss $8.0m)

• Cash balance at 30 June of $7.0m (31 December 2023: $2.6m)

• £6.5m ($8.2m) in gross proceeds (£6.0m / $7.5m net) via a Placing and Retail Offer in early 2024

• Commercial transaction and the successful fundraise mean that cash runway has been extended 
into 2026

- This reflects a number of assumptions including those relating to the timing and/or quantum 
of additional milestone payments under the Thermo Fisher Scientific transaction; the ongoing 
rollout of Tutivia™; other licensing revenues; services income and other research 
collaborations
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Cash Flow Statement 

Comments
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• Operating outflow: of the $3.3m revenue, 
$1.5m was received in 2023 and held as 
deferred revenue, so not all flowing into cash 
in this period.

• Investing: minimal capital spend in year. 

• Financing: February funding of $7.5m net.

• Continuing to deploy cash carefully in line 
with our commercial objectives.

Six months to June 2024 2024
$’000

Net outflow from operating 
activities

(3,177)

Investing activities (95)

Financing activities 7,536

Net increase (decrease) in cash 4,264

Cash at 30 June 7,015



Income Statement 

Comments
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• Revenue: milestone payments on transfer of 
assay and urine samples

• Admin: 
- Staff costs $1.9m
- R&D costs $1.0m

• Operational headcount of 14 at year end 
2023

• Now 19 heads with new commercial and 
bioinformatics team members

Six Months to June 2024 2024
$’000

Revenue 3,339

Administrative expenses (4,368)

Depreciation and amortisation (388)

Share based payments charge (36)

Interest expense (13)

Interest income 118

Loss for the period (1,348)



Balance Sheet
Comments
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• Tangibles: minimal spend in year

• Intangibles: $1.5m cost of original license from Renalytix 
plus additional spend on licenses and patents

• Receivables: $1.5m trade receivables and $386k in 
prepayments

• Payables: includes accruals $1.1m, with main 
component being $745k in trial sites costs not yet billed

• Leases: finance lease for sequencer ($120k) and right of 
use asset for property lease ($338k)

As of 30 June 2024 2024
$’000

Tangible assets 1,073

Intangible assets 2,084

Receivables 1,934

Cash at bank 7,015

Trade and other payables (1,787)

Lease and right of use (458)

Net assets 9,861



Summary and Outlook

Sara Barrington, CEO
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Confident outlook from current revenues and other opportunities
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Advanced 
regulatory and 
reimbursement 

Tests 
commercialized 

with pipeline

Strong track 
record of 
delivery

Large 
addressable 
market and 
critical need

Diversified 
revenue streams

aims to be at the centre of RNA Signature testing
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